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We sell innovation and services through reinsurance capacity and expertise
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STRATEGY DEVELOPMENT & FAMILY
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1978 1991 2008 2012
Only focusing on Played more active Listed on the Stock Started to develop Raised equity capital D1 D A OMPAN
provide capacity to role in doing Exchange of innovative products, Fairfax Financial
write businesses. businesses by Thailand. unconventional Holding has become
co-develop insurance channels and services our strategic partner
products with our to reach untapped since then.

DIVERSIFICATION

clients rather than market as we called

A

e only using our non-conventional '

SRES capacity to do business. ‘
businesses.

INNOVATION

DEREGULATION

Thai Reinsurance

Est. 1978

Providing a reinsurance capacity

THRES
Est. 2006

THREA
Est. 2011

EMCS
Est. 2000

Providing an electronic
motor claim service

Providing a third-party
administrative and an
insurance-related
training service

Carpool IR SERVICES
Est. 2017

Providing an actuarial
consulting service

‘Carpool'
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Tel : (66)26606111 ext 1429
Providing a peer-to-peer E-mail : ir@thaire.co.th
insurance service

Note: We held 16% of THREL share capital.




